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 14%  Kenya
 15%  Tanzania
 11%  Zambia
 14%  Zimbabwe
 14%  Botswana
 14%  Namibia
 13%  Ghana
  5%  Mozambique

Are you a supplier offering products and services 

relevant to:

• Infrastructure development

• Construction

• Maintenance

• Service delivery.

Use IMIESA magazine and our www.infrastructurene.

ws website, newsletters and social media platforms to 

gain exposure to our readers, who are your buyers.

Reach your buyers using our 
print and digital solutions

www.infrastructurene.ws

Magazine circulation
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IMIESA subscribers can now earn cPd points by watching 
ecSA-accredited videos on www.infrastructurene.ws. 

IMIESA magazine works in consultation with, and reaches  
the members of the associations and organisations below

Civil engineering 
and construction

Official  
institute

Transport and 
logistics

 Suppliers and 
manufactureres

Distribution in Africa

Readership

All engineering professionals in South Africa must  
acquire Continuing Professional Development (CPD)  
credits to work as professionals. 

Local, 
national  
and 
provincial 
government 

Consulting 
engineers

2

Mining 

Educational  
institutes

Oct – Dec 2017

Local Africa IMESA 
Members

Total 
audited

3 874 313 1 245 4 187

DIgITAL REAch
Digi mag subscribers 8 156
Newsletter subscribers 13 637
Website page views per month 81 501    
Social media following 3 198

Total means of distribution
(print and digital) 110 679

o n  d e m a n d

EARN CPD POINTS
Subscribers then complete online questionnaires about this content. 
• The system automatically generates CPD certificates.
• Earn your CPD points in your own time, at a cost you can afford. 
• Ask for our CPD on Demand rate card.



WHAt MAKeS IMIESA UNIQUe?
•  It is the most important source of business intelligence for the infrastructure market.
• It is distributed throughout Africa.
•  It is accessible through multiple channels: print, newsletters, website and social media.

www.infrastructurene.ws

WHO READS IMIeSA?
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Official Institute

•  Institute of Municipal 

engineering of Southern Africa 

(IMeSA)

 Civil Engineering and  
Construction

• civil engineering contractors

• road and bridge engineers

• Structural engineers

• design engineers

• Planning engineers

• Project managers

• Mechanical engineers

• electrical engineers

• transport engineers

• Geotechnical engineers

• Water and sanitation engineers

• Maintenance managers

• Building engineers

• Architects

• Water and wastewater

– Water maintenance engineers

– Water engineers

– Water scientists

– Stormwater engineers

• Affordable housing

– Project managers

– Building engineers

Consulting Engineers

• electrical
• civil
• Water and sanitation
• environmental
• Building
• Mechanical
• concrete
• road and bridge

Suppliers & Manufacturers

• Pipes, pumps and valves
• Irrigation suppliers
• Meters
• Plant managers
• Lighting
• Motors
•  electrical distribution 

components
•  Energy-efficiency  

equipment suppliers

Local, National & Provincial 
Government

•  Municipal managers and 
engineers

•  Solid waste managers and 
engineers

•  Water and waste engineers/
managers

•  Stormwater, road and  
bridge engineers

• environmental engineers
• electrical engineers 
• Mechanical engineers
• Politicians
• Municipal finance officers
•  Public places and spaces 

management
• Asset, fleet and It managers

Transport & Logistics

• Public transport companies
• cargo owners
•  transport and logistic managers
• commercial fleet managers
• Fleet managers

Mining 

• Mining ceOs
• Procurement managers
• Mining suppliers

Educational Institutes 

• Universities
• Libraries
•  training and research institutes



www.infrastructurene.ws

Content marketing opportunities across print and digital platforms
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EOH, a 
leader in technology 

and business solutions, has 
spent years acquiring specialist companies 

with proven capabilities, creating a collection of  
centres of excellence within the EOH Group.

EOH’s umbrella of companies 

has grown to represent a fleet 

of municipal infrastructure spe-

cialists, providing an end-to-end 

offering across the infrastructure value chain. 

By acquiring companies with a proven track 

record, the JSE-listed group is able to provide 

a comprehensive range of reliable services to 

over 5 000 clients across the globe, explains 

Leon Geustyn, business development director: 

Municipal Infrastructure, EOH.

This time-tested growth strategy has paid off, 

ensuring a growth rate of approximately 40% 

per year over the past two decades, comprising 

50% organic growth and 50% acquisitions. The 

group is now present in 134 locations in South 

Africa and over 50 countries, both within Africa 

and abroad. EOH attributes this growth to a 

culture of remaining prudent and not just meet-

ing, but exceeding, customer expectations. 

The group’s operations are centred on key 

business areas and industry verticals, offering 

end-to-end solutions via a simple design, build, 

operate formula. Within the infrastructure envi-

ronment, EOH offers public and private sector 

technology services to improve business and 

operational efficiencies in the fields of civil, 

electrical and mechanical engineering, with a 

focus on water, energy and transport. 

By focusing on industry-specific solutions, 

EOH is able to provide insights into future 

business trends and drivers, giving it the 

skills and capacity to deliver end-to-end  

knowledge services.

Transport infrastructure
Transportation infrastructure is essential to 

economic growth and development, making 

the quality management and maintenance of 

this infrastructure vital. Urban infrastructure in 

South African is under pressure, and peak peri-

od congestion is the order of the day in South 

African urban areas.

EOH’s Transportation Division provides lead-

ing technology and solutions to allow for the 

management and maintenance of transport 

infrastructure, while EOH Roads & Highways 

works to develop South Africa’s infrastructure. 

The Roads & Highways Division has played 

a crucial role in developing South Africa’s 

highways, having assisted Platinum Corridor 

Concessionaire Bakwena to ensure minimum 

service levels on its network, particularly in 

the implementation of a diverging diamond 

interchange (DDI) at Sefako Makgatho Drive 

in Pretoria North.

Although the concept of a DDI is not 

new internationally, only one has ever 

been implemented in South Africa – at the 

KwaMashu Interchange along the N2 freeway 

in KwaZulu-Natal.

The implementation of the DDI solution, 

as well as innovative traffic and geometric 

engineering solutions, meant the minimum 

service levels could be satisfied in terms of 

agreements for the remainder of the conces-

sion period ending in 2031. 

EOH has also assisted Bakwena with 

improvements to the N1 between Proefplaas 

Interchange and Pumulani, and rehabilitation 

of the N4 between Swartruggens and Zeerust 

and the P35 Interchange.

Key to ensuring quality management and 

maintenance of not only transport infra-

structure, but all infrastructure, is asset 

management. EOH subsidiary V&V Consulting 

Engineers specialises in road asset manage-

ment systems (RAMS). 

The consultancy also offers the design 

of new roads, upgrading, maintenance and 

rehabilitation of existing roads as well as 

the design, implementation and upgrading of 

municipal infrastructure. 

A collection  
of excellence

IntellIgent Infrastructure 

Earlier this year, 
Zunaid Mayet took 

over as CEO of the 
EOH Group. Prior to this 

appointment, Mayet served 
as CEO of the EOH Industrial 

Technologies Division, a 
business he started six years ago. 
He joined EOH eight years ago 

after spending many years with a 
global technology and engineering 
group, fulfilling various leadership and 
executive leadership roles in Europe, 
Asia and South Africa. Mayet has an 
education in software engineering, 
business administration and executive 
development, and has a solid track 
record of leading and growing 
businesses internationally.

Welcoming a neW ceo

Building on this is IMQS, which has provided 

solutions to over 100 government and private 

organisations across the country and interna-

tionally for over a decade. The company devel-

ops specialised, GIS-centric software for the 

infrastructure asset management market and 

offers a modular set of solutions to address 

various problems that infrastructure asset 

management presents. The software products 

can operate independently, in combination 
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OSBORN

Shane Beattie | Product Support Manager 

What are the benefits 
of using recycled or 
reclaimed asphalt?
SB  There are a number of 

benefits to using reclaimed 

asphalt pavement (RAP) and 

fractionated reclaimed asphalt 

pavement (FRAP), including 

asphalt oil savings, aggregate 

stone savings, environmental 

friendliness, and easier road 

management. RAP holds many 

resources of high value, such 

as oil and sometimes scarce 

aggregate sizes, and it must 

be properly managed.

What is the role of 
crushing and screening 
equipment in 
managing RAP? 
Crushing and screening equip-

ment takes the product back 

to its original size without 

over-crushing or generating 

excess dust. It is important 

to have efficient equipment 

that is sized to match the job 

requirements and that is also 

capable of operating in the 

harsh environments associ-

ated with processing RAP, such 

as remote mounted radiators, 

pre-filtering gensets, minimising 

shelves for material to build 

up, and conveyors capable of 

handling “slabby” material.

What product solutions 
does Osborn offer for 
crushing and screening? 
We offer many combinations of 

crushing and screening tools 

evolved from nearly 50 years in 

the asphalt industry with Astec. 

From these tools, we can offer 

systems to make from 10% to 

100% RAP mixes. We provide 

all styles of crushers, from 

impactors to compression-style 

crushers. We also provide any 

style of screening equipment, 

from high-frequency to 

conventional screens – whether 

in a por table, stationary or 

mobile application. To ensure 

efficiency when operating 

in a RAP application, we 

recommend the use of a 

horizontal shaft impact 

crusher paired with a high-

frequency screen due to their 

ability to vary many operating 

parameters.

How should crushing 
and screening 
equipment be set 
up to allow optimum 
processing of RAP?

All RAP should be screened 

first prior to crushing. This 

takes advantage of the milling 

machine and the fines that 

have already been generated 

and removes them, before 

creating additional fines at 

the crusher. 

Tell us about the 
concept of cold in-place 
recycling.
Cold in-place recycling (CIR) is 

the future of road rehabilitation. 

The basic concept of CIR is 

to remove damaged layers, to 

process the removed material, 

and then to place and compact 

it to make the new structure. 

A new surface course can then 

be applied.

CIR equipment makes it 

possible to repair damage to 

a roadway in one single pass, 

while reusing up to 100% of 

the existing material. Savings 

potentials are tremendous, 

not only through the reuse of 

material, but also by reducing 

equipment requirements, and 

through time savings. CIR 

technology allows mix creation 

at the job site and provides 

considerable cost savings over 

traditional mill-and-fill. Osborn’s 

Roadtec recycling train – with 

cold planer, RT-500, paver, 

screen, crusher, pugmill and 

computerised metering of 

additives – can help achieve this.

Why should municipalities 
and roads authorities 
make use of RAP in their 
roads projects?
As mentioned previously, RAP 

offers a number of benefits. 

Ultimately, it saves money and 

the environment, and when the 

old streets are milled down and 

recycled, the street levels stay 

the same, meaning manholes 

and curbs don’t need as 

much reworking. 

ROADS & BRIDGES | PANEL DISCUSSION    
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800 MLD to  
1 000 MLD

ERWAT is currently 
operating 19 wastewater 
treatment works in the 
City of Ekurhuleni

ERWAT permanently 
runs plants that release 
between 800 MLD to  
1 000 MLD, depending on 
the season

Industry InsIght

Home to more than 3.5 million 

residents, the City of Ekurhuleni 

is Gauteng’s third largest metro 

and a strategically important 

one, with its economy largely driven by agricul-

ture, manufacturing and mining. Ekurhuleni’s 

approved Aerotropolis Master Plan is also 

strategically important, driving the vision of 

becoming an Aerotropolis City.

Within this framework, ERWAT is vital to the 

city’s function, currently operating 19 wastewa-

ter care works and employing some of the most 

experienced engineers, scientists and techni-

cians in this complex field. ERWAT permanently 

runs plants that release between 800 MLD to 

1 000 MLD, depending on the season.

“ERWAT is a recognised leader and our 

wish is to collaborate with all stakeholders in 

order to share the knowledge we’ve gained 

over the years in addressing the roll-out of 

wastewater infrastructure, operations and 

maintenance, and new construction,” Gopane 

explains. “Some three years ago, for exam-

ple, ERWAT conducted an assessment on all 

of Limpopo’s wastewater treatment plants 

at the request of the Limpopo Department 

of Cooperative Governance and Traditional 

Affairs (CoGTA).” 

Currently, a fair number of wastewater plants 

in South Africa are not performing as 

well as they should. Where 

discharged effluent is 

not meeting ideal 

standards, this 

has a knock-on effect, increasing the cost of 

downstream water purification. “We’re here 

to collaborate in addressing the situation, 

as well as highlight and emphasise the 

nationwide backlog on sanitation, which is 

frequently one of the more neglected areas in 

the infrastructure mix, as the focus is largely 

on potable drinking water.”

City Managers Forum
A positive step in this direction is the rees-

tablishment of the City Water Managers 

Forum, an initiative led by the South African 

Local Government Association (Salga) and 

the Department of Water and Sanitation 

(DWS). Hosted in Cape Town during March 

2018, the forum was attended by water and 

sanitation department HODs from across 

the eight metros, in addition to ERWAT and 

Johannesburg Water, and provided a great 

platform for engagement.

“Everyone who extracts from a natural water 

source, like a river, pays a levy of around R1 

per kiloliter to the DWS, which is then allocat-

ed for dam maintenance and construction,” 

he continues. “If this money and other infra-

structure grants can be pooled, a far more 

integrated approach could be achieved by 

infrastructure planning executives. By devel-

oping heat maps for the country, we will then 

clearly define priority areas. We plan to dis-

cuss this further at the next meeting, where 

we will formulate action plans and timelines.

“We’d also welcome the participation of the 

Trans Caledon Tunnel Authority, since its 

involvement in financing and implementing 

mega bulk water schemes – like the first 

two phases of the Lesotho Highlands 

Water Project – is an essential part of 

the process in ensuring that metros and 

other municipalities have the necessary 

dams and future storage requirements 

to meet urban expansion and mitigate the 

drought situation.”

At a higher level, the premier of Gauteng 

plans to set up a ‘water war room’, where 

ERWAT, along with other key stakeholders, 

will participate.  

“We’ve also been in discussions with the 

Municipal Infrastructure Support Agent, and 

have stated that ERWAT is available to collabo-

rate with the implementation of CoGTA’s Local 

Government Turnaround Strategy on water and 

wastewater,” he explains.

Urbanisation and sanitation
In an ideal world, planning and infrastruc-

ture roll-outs should be in advance of fore-

casted trends, but the rate of urbanisation 

in South Africa, like most of the world,  

is unprecedented. 

Ekurhuleni has over 100 informal settle-

ments, and the number is set to grow. That puts 

an enormous strain on existing infrastructure 

and the city’s human settlements programme. 

“Building wastewater facilities, pipelines and 

pump stations for these settlements cannot 

happen overnight, largely due to financial con-

straints. Therefore, we’re looking at more real-

istic alternatives, like package plants, which 

are far faster and more affordable to deploy 

than conventional treatment works,” Gopane 

expands. “Plus they should ideally replace VIP 

(ventilated improved pit) toilets, which were 

always intended to be a temporary solution. 

VIPs cost 

the city millions 

to service annually and 

impact negatively on quality of life.”

Package plants also have the advantage of 

being decentralised, ‘off-the-grid’ solutions 

that occupy small site footprints, making 

them well suited for installation within a 

congested township setting. Gopane also 

argues that a decentralised, package plant 

approach should be considered for new 

developments in general, including industrial 

zones. “Otherwise, it will be very challenging 

to raise the capital to address the cur-

rent backlogs and provide for future require-

ments,” he states.

Infrastructure assessments
In the past financial year, commencing  

1 July 2017, original equipment manufac-

turers (OEMs) were tasked with conducting 

infrastructure assessments at all ERWAT 

plants to evaluate future maintenance and 

replacement needs on critical equipment and 

machinery, like pumps, electric motors, trans-

formers and biofilters. Ekurhuleni’s 250-plus 

pumpstations, maintained by ERWAT, have 

also been rigorously inspected.  

This maintenance philosophy of OEMs con-

tinuously ascertaining how their equipment 

is performing over its lifecycle ties in with 

ERWAT’s decision to appoint Aurecon, which 

will be responsible for developing an asset 

management policy strategy. This will include 

the development of standards and specifi-

cations. Gopane says that ERWAT’s asset 

management approach will be shared with 

the industry.

ERWAT projects
Within its own organisation, ERWAT has 

embarked on various upgrade initiatives, 

as well as longer-term plans to rationalise 

IMIESA speaks to 
Tumelo Gopane, 

managing director, 
East Rand Water 
Care Company 
(ERWAT), about 
the company’s 
future strategy 
and its pivotal 

role in changing 
the landscape 
of wastewater 
treatment in  
South Africa.

ERWAT shares new 
thoughts on wastewater

Tumelo Gopane, managing 
director, ERWAT

www.infrastructurene.ws
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local economy will 

be significant. 

Although not all cities 
are experiencing 
drought conditions at 
present, what should all 
municipalities consider 
when it comes to long-
term water planning?
Municipalities should all be 

looking at the management of 

their water sources and how 

they can reduce water wastage. 

Water reuse is also important 

to consider because treating 

secondary water effluent to 

potable standards would allow 

municipalities to supplement 

their water supply base.

More municipalities should 

consider using technologies 

like ultrafiltration to replace 

conventional water treatment 

systems because it offers 

very low water wastage and 

much higher water quality. 

Ultrafiltration filters down to 

0.01 µm, removing all bacteria 

and certain viruses, and 

provides feedwater recoveries 

as high as 90% to 95%.

What are the implications 
of not planning for 
increased long-term 
water demands and 
future droughts?
The implications can be clearly 

seen all around South Africa. 

The population growth and 

changing weather patterns of 

cities like Cape Town and Port 

Elizabeth have caught up with 

them, and water scarcity is 

more real now than ever.

If planning is not done for the 

next 10 to 20 years, and then 

on an ongoing basis, not only 

will communities suffer from 

the scarce supply of drinking 

water, but many diseases will 

occur in areas where water is 

not available for the wastewater 

distribution networks and for 

basic human use.

The economic 

impact on our country 

will be huge as well. Many 

businesses cannot operate 

without large quantities of water 

to manufacture their products. 

This will lead to more job losses 

and rising unemployment. The 

agricultural sector also depends 

heavily on water to ensure  

food security.

What solutions and 
technologies should 
municipalities be 
exploring to supplement 
water supply in  
the longterm?
Water treatment in the form of 

large-scale projects is required 

to make a real difference and 

to ensure that the water needs 

of all sectors in our country are 

met. About 70% of our water 

is used for agriculture, which 

impacts on our local produce 

supply and our ability for export.

Ultrafiltration is a technology 

that is able to treat any type 

of surface water, which is not 

out of range on mineral levels, 

to potable standards for all 

communities to use. We have 

supplied ultrafiltration solutions 

to many of our clients to treat 

borehole water to drinking water 

standard, for use in industrial 

applications, or for home use. 

If water catchment can be 

improved and increased, 

ultrafiltration can replace 

conventional water treatment 

systems. It is easier to operate 

and will supply the same quality 

of water even if the quality of 

the water source is affected by 

the seasons.

Desalination remains the best 

option for not only many coastal 

municipalities, but also for 

the municipalities surrounding 

larger coastal towns to 

which treated seawater can 

be distributed. Large-scale 

desalination water plants  

can produce 100 MLD to  

200 MLD – enough drinking 

water to serve municipal 

metropoles and secure water 

supply for the long term.

What are the short-term 
solutions for towns hit 
hard by drought?
Depending on where 

municipalities are situated, 

there are several options 

to consider. In the short 

term, water reuse has to be 

considered by all municipalities 

– treating wastewater to 

potable standard. A very good 

example is the Beaufort West 

water treatment plant, where 

ultrafiltration and reverse 

osmosis are used to treat 

secondary effluent to drinking 

water standard.

For municipalities along 

the coast, desalination is a 

definitive option. Desalination 

has advanced technologically 

in the past 10 years and 

become a more cost-effective 

solution. When implemented 

correctly, desalination can 

provide significant relief to 

communities, as has been seen 

in places like Israel and the 

Middle East, as well as smaller 

plants in South Africa.

If groundwater is available 

and can be accessed with 

boreholes, ultrafiltration alone 

can be used to treat water to 

drinking standards. Additional 

treatment may be required for 

brackish water or water with 

high iron content.

How can Vovani assist 
municipalities in 
securing South Africa’s 
water future?

Vovani Water Products represents 

international suppliers of 

the latest water treatment 

technologies. Vovani is able to 

supply these technologies into 

the South African market as part 

of complete water treatment 

systems for wastewater reuse, 

desalination, and surface  

water purification. 

At Vovani, we have the 

knowledge and expertise to 

educate municipalities on 

the latest water treatment 

technologies, and how these 

products can be implemented  

to produce potable drinking  

water and ensure adequate  

water supply. 

Working with consulting 

engineering and OEM companies, 

we are able to supply 

municipalities with the best 

solutions to long-term  

water security. 

www.vovani.co.za
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The answer  
to water security

Henk Smit, managing director, 
Vovani Water Products The social and economic impact of not adequately 

planning for water supply is substantial. Henk Smit, 
managing director, Vovani Water Products, explains what 
the implications are and what municipalities should be 
doing to avoid a crisis.

South Africa is a semi-
arid country. Historically, 
what has the country’s 
water situation been  
and what can we expect  
going forward?
HS  South Africa has always 

been a water-scarce country, and 

we have built infrastructure to 

secure our water supply during 

seasons with little to no rainfall. 

Droughts are not unknown 

to us. We have experienced 

several periods with below 

average seasonal rainfall, 

resulting in poor crop yields 

and dangerously low dam 

water levels. The periods from 

1964 to 1970, 1991 to 1995 

and again from 2002 to 2005 

serve as examples of this. 

The quick succession of such 

periods causes insufficient time 

for natural resources and the 

economy to recover from these 

rainfall-deficient phases.

As we are currently 

experiencing the worst drought 

in 100 years, we should focus 

even more on infrastructure 

and the latest water treatment 

technologies to improve our 

water situation and ensure the 

water security that we need to 

thrive as a nation.

Cape Town is rapidly 
approaching Day Zero. 

What are the implications 
of a city like Cape Town 
running out of water?
A huge impact will be felt 

by many communities, with 

problems like diseases and 

deaths a real possibility. Water 

is an integral part of everyone’s 

life – to bath, cook, wash and 

drink – and without it, a city 

like Cape Town could come to 

a standstill. Economically, this 

would be devastating.

Tourism also plays a large 

role in the city’s income, and 

if domestic and international 

visitors choose not to make 

Cape Town their destination of 

choice, the ripple effect on the 

IMIESA May 2018  7

This R514 million project is being 

under taken by the Western 

Cape Department of Transport 

and Public Works and began in 

early 2016. The project aims to significantly 

reduce congestion levels. It is estimated that  

120 000 vehicles use the route daily, leading 

to regular and severe traffic delays during  

peak periods.

According to Eitner Truter, contracts manager 

at Martin & East, the project is making 

some important safety improvements to the 

interchanges. This includes the Jip de Jager 

Road, Plattekloof Road, Durban Road and Old 

Oak Road interchanges where widening of on- 

and off-ramps and improving of signalisation is 

being done.

“In-between these intersections, auxiliary 

lanes are being added to create a safer, 

more gradual merge of traffic into the faster 

N1 highway traffic,” says Truter. “Adding the 

additional lane into the median, on the north- 

and south-bound carriageways, means the 

concrete median barrier needs to be extended 

from the Jip de Jager Interchange onwards to 

the R300 Interchange.” 

UTFC
The extra lane being constructed mainly uses 

an ultra-thin friction course (UTFC) design over 

the 8 km from the Plattekloof Interchange  

to the R300 Interchange, covering a total  

of 436 500 m2.

UTFC has been specified to improve the 

roadway safety qualities as it provides superior 

drainage, due to the shape and size of the 

smaller UTFC stone. Bradley Thomas, territory 

sales manager at AfriSam, highlights the 

cubical nature of the 9 mm and 13 mm stone, 

quarried and crushed at AfriSam’s Rheebok 

quarry. This particular stone has low levels of 

flakiness and creates the interconnected voids 

in the final 24 mm asphalt layer. 

Water on the road surface drains via the top 

layer to the sides of the highway, channelling 

safely into drains and pipes. “Using an open-

graded mix allows water to travel through the 

interconnected voids between the stones, and 

off the road surface,” Truter says.

Less water on the surface means vehicle 

tyres have improved grip so there is less 

risk of vehicles aquaplaning and of water 

spray impairing driver visibility. An added 

advantage is lower tyre noise, which is another 

reason why UTFC is gaining popularity in road 

design specifications in South Africa. The 

UTFC asphalt mix is being supplied by Much 

Asphalt’s Contermanskloof Plant, established 

on the site of AfriSam’s Peninsula Quarry and 

within easy reach of the N1 construction. As 

the country’s largest supplier, the company 

has taken a leading role in keeping South Africa 

at the cutting edge of asphalt technology and 

it was the player that introduced UTFC to the  

local market. 

Ensuring the highest-quality standards, 

Much Asphalt’s plants are wholly South 

African designs, working in compliance with  

ISO 9001:2000 quality systems. The company 

operates its own certified laboratory in Cape 

Town for product testing.

Readymix solutions
In addition to supplying the aggregate to Much 

Asphalt, AfriSam is also providing aggregates 

for the concrete mix design for the readymix 

being used on a number of applications on 

Martin & East’s contract. 

Among the main applications are in situ 

median barrier units, 10 retaining structures 

on the outer edges of the highway, overhead 

gantry base structures, concrete-lined v-drains 

and the rebuilding of the 60-year-old bridge 

over the N1 on Old Oak Road.

“The addition of new lanes required this bridge 

to be demolished, as the vertical and horizontal 

clearances did not allow for the new legalised 

height limits for abnormal truck loads as well 

as the widening of the highway into the median 

area. A rebuild was necessary to reposition the 

In one of the largest 
contracts undertaken by 
Western Cape contractor 
Martin & East, the busy 
N1 highway between 
Durban Road and the 
R300 near Cape Town is 
getting a third lane in  
both directions, with a 
special blue stone  
supplied by leading 
construction materials 
supplier AfriSam. 

www.afrisam.co.za

Cover story

piers,” says Truter. In addition, the bridge 

needed to be raised 900 mm to meet modern  

highway regulations.

Work on the Old Oak Road bridge, which 

included concrete pours for the abutments, 

columns and spans, is over 60% complete, 

with two of the three spans completed by 

April 2018. The last span will be done by 

July 2018, after which pre-stressing starts, 

and bridge completion is expected in August 

or September this year. All approaches are 

planned to tie in with the increase in the 

bridge’s elevation.

Dam pipeline relocation
A further important element was relocating 

the water pipeline from Wemmershoek Dam 

to Cape Town. This used to run down the 

centre of the median. However, with the road 

and median barrier being extended, 2.5 km of 

the 12 m diameter pipeline had to be moved 

to the shoulder of the incoming N1 lane. This 

ensures that it will remain accessible from 

the surface, at a depth of about 3 m. 

“This required four pipe-jacks under 

two of the four interchanges, as well as 

ensuring that the three million litres of 

water in that section of the pipe was not 

lost during the diversion process,” Truter 

says. This was achieved by transferring 

the water from the pipeline, using a pump 

station in Fairtrees Road, to the Glengarry 

reservoir, ensuring it could be used in the  

Durbanville area.

Truter also highlights how the traffic 

intensity on this route makes for challenging 

logistics. Keeping the seven construction 

teams working in coordination while ensuring 

on-time deliveries from suppliers and 

maintaining high plant utilisation is no mean 

feat on this contract. 

“Disruptive work, such as lane closures, 

is not permitted during peak-hour traffic, for 

example,” he says.

Thomas emphasises that this demands 

perfect timing from AfriSam, especially 

with its readymix concrete deliveries for the 

median barrier. 

“AfriSam systems ensure that our trucks 

arrive punctually and discharge the readymix 

within the strict time restrictions, despite 

the difficult traffic conditions,” Thomas 

explains. “Failure to do this could delay 

the entire construction process, perhaps 

by as much as a day, so there is no room  

for error.”

Thomas also emphasises the critical 

importance of AfriSam’s concrete quality 

management under these conditions. 

“The limited window of opportunity to 

deliver the concrete makes it even more 

vital that quality is on spec at all times,” 

he says, “For this reason, a lab technician 

tests the slump at the AfriSam plant 

just before the truck leaves for site, and 

then accompanies the truck to site with  

the results.”

By April 2018, the number of personnel 

on-site was peaking at about 215 people, 

including management, labour and 

subcontractors, says Truter. Progress to 

date has been solid, with about half of the 

three-section contract completed. The first 

section of the highway has been completed, 

the second section is due for completion in 

August 2018, and the last section will be 

done by March 2019. 

Cover story

A safer, smoother  
Cape Town commute

From left, Bradley Thomas, AfriSam territory sales manager, and Eitner Truter, 
Martin & East contract manager, at the N1 road works near Cape Town, with 
the iconic Table Mountain, Lion’s Head and Signal Hill on the horizon

AfriSam’s systems ensure punctual arrival and 
discharging at site within strict time restrictions

6  IMIESA May 2018

Milling of the road surface on the N1 conducted by 
Zebra Surfacing, a subsidiary of Martin & East

The UTFC stones specified for the contract 
are quarried and crushed at AfriSam’s 
Rheebok Quarry

Martin & East is constructing two extra 
lanes on the N1 in the median between 
the north- and south-bound carriageways. 
In the centre, reinforcing steel is set in the 
foundations for the new median barrier
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Banners are sold on the home page and run-of-site pages.

•  Leaderboard: Prime position above the  

www.infrastructurene.ws  masthead.

•  Rectangle banners: In eye-catching positions in the 

right-hand column.

•  Bottom rectangle banners: Strategically placed below 

newsworthy articles.

•  Home page: Maximum of four advertisers per banner 

zone to ensure optimum exposure for advertisers

•  Run-of-site banners: displayed across multiple pages, 

increasing brand awareness

•  Takeovers: Own all banner positions and background 

branding for the period that you select. Package this with 

a concurrent newsletter takeover, and make sure your 

solution is top of mind for buyers. takeovers are available 

for the home page and run-of-site pages, and either 

static or with rotation (other advertisers will rotate with 

your takeover).

•  Newsletters: reach our highly targeted readers’ 

inboxes weekly by advertising in our informative and 

relevant newsletters. Banner advertisements and 

featured articles give you the opportunity to share your 

marketing message and drive traffic to your website.

•  Videos: Use any of our banner positions for a company 

video promoting your products and services, or add 

other rich media elements to encourage visitors to 

interact and engage with your content.

•  Featured articles + boosting: take a content 

marketing package across print and digital platforms, or 

a featured article in the newsletter or on the website. Our 

editorial team will boost the story and extend its reach 

and engagement with the right target audience.

Capitalise on the relationship we have  
with the infrastructure industry.

Expand your brand, market your products and 
services, and drive traffic to your website through 
our print and digital advertising opportunities.
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JANUARY 2019
THE ROADS ISSUE
• Bitumen and asphalt
•  Industry perspective: recycling 

Africa’s roads: a Southern  
African focus

• Municipal focus: Nelson Mandela 
Bay
• Environmental engineering
•  Mining social and labour plans: 

housing and infrastructure
• Solid waste management
•  Pumps, pipes, valves, motors  

and meters
• Dams and water storage
• Formwork and scaffolding
• Cement and concrete technology
•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
- African Mining Indaba

FEBRUARY 2019
THE UTILITY EQUIPMENT AND 
SERVICE DELIVERY ISSUE
•  Panel: the best in road &  

bridge construction
• Municipal architects
• Municipal focus: Midvaal
• Geotechnical engineering
•  Industry perspective: Optimising 

SA’s water utilities
•  Wastewater treatment works: 

Infrastructure and innovations
•  Precast concrete and clay  

building materials
• Building systems: Walls and roofs
• Cement and concrete technology 
• SHEQ: PPe and safety gear
•  Infrastructure planning, funding  

and implementation
•  Construction equipment and 

vehicles: earthmoving and allied

MARCH 2019
THE NATIONAL WATER  
WEEK ISSUE
•  Panel: Perfecting South Africa’s 

water system – storing, measuring, 
pumping, testing, monitoring, 
managing and delivering

•  Industry perspective: department 
of Water and Sanitation

• Municipal focus: Western cape
• Leading water projects 2018
•  Meters, motors, pipes, pumps  

and valves
• Electrification: Urban and rural
• Environmental engineering
•  Consulting engineers:  

Showcasing excellence in design  
and project delivery

• Ports and harbours
• Sanitation
•  SArMA | ASPASA Cement and 

concrete: Focus on environmental 
management, sand and aggregate 
production and readymix design and 
delivery, and machinery

•  Construction equipment and 
vehicles: earthmoving and allied

Conferences 
- Power and electricity World Africa
- the Water Show Africa

APRIL 2019
THE ROADS CONSTRUCTION, 
MAINTENANCE AND  
REPAIR ISSUE
•  Panel: technologies and 

specifications for road construction – 
conversations with Sanral, SArF and 
the suppliers to the roads industry

•  Industry perspective: Metering  
and control

• Municipal focus: West rand
•  Roads management and 

maintenance for local government
•  Public buildings: design, restoration 

and new projects
•  Labour-intensive construction 

techniques
• Cement and concrete technology
• Human settlements
•  Project and programme 

management
• Trenchless technologies (SASTT)
•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
- Watertec Africa

MAY 2019
CEMENT AND CONCRETE ISSUE
•  Industry perspective: concrete 

Manufacturers Association | SArMA | 
the concrete Institute

•  Panel: Water utility technologies – 
Investing now to save the future

• Municipal focus: ekurhuleni
• Cement and concrete technology
•  Infrastructure funding and 

implementation
• Public lighting and safety
• Environmental engineering
• Construction SHEQ feature
•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
- African construction expo
- totally concrete
- African Utility Week
- A-OSH

JUNE 2019
THE SMART CITIES & 
TRANSPORTATION ISSUE
•  Panel: Planning and building  

SA’s metros
• Transportation engineering
• Municipal focus: Johannesburg
• Airports and runways
• Ports and harbours
•  railway: design, construction and 

maintenance
• Meters, pipes, pumps and valves
• Public transport solutions
• Geotechnical engineering
•  Smart cities: Metering, monitoring 

and asset management
•  roads and bridges: design, 

construction and maintenance
• Cement and concrete technology
• Trenchless technologies (SASTT)
• Costing and estimating
• Drones
•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
- Africa rail
- Pipes, Pumps & Valves Africa
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JULY 2019
THE ENERGY AND HUMAN 
SETTLEMENTS ISSUe
•  Industry perspective: clay Brick, 

SAFcec, Master Builders
•  Panel discussion: Building pipelines 

– bulk and reticulation
• Municipal focus: cape town
• Cement and concrete technology
• Renewable energy 
• Electrification
•  Building systems: Plastering  

and coatings
• Low-cost and affordable housing
•  Power stations: construction  

and refurbishment
• Asset management
• Dams and reservoirs
• Scaffolding and formwork
•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
-  the Southern African  

transport conference
-  Power-Gen and distributecH Africa
-  Fulton Awards
-  IFAt Africa

AUGUST 2019
THE BITUMEN AND  
ASPHALT ISSUE
•  Panel: road construction, 

maintenance and equipment
•  Industry perspective: SABItA, 

ASPASA, SArMA
• Municipal focus: Buffalo city
•  Design, planning and project 

management for water and 
wastewater infrastructure

• Water system pressure management
• Geotechnical engineering
• Sanral roads
•  Project and programme 

management
• Cement and concrete technology

•  Infrastructure funding and 
implementation

• BIM technology
•  Landfill design and construction
•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
-  the concrete conference
-  Infrastructure Africa
-  SAPPMA Pipes XII

SEPTEMBER 2019
THE PIPES & SHEQ ISSUE
• Industry perspective: SAPPMA
•  Panel discussion: Proper handling 

and installation of plastic pipes
• Municipal focus: ethekwini
• Trenchless technology: SAStt
•  Pipelines, water delivery and non-

revenue water losses
• Human settlements
• Landfill design and construction
•  roads and bridges: design, 

construction and maintenance
• Motors, pumps and valves
• Utilities management
• Construction SHEQ
• Concrete and cement
•  Construction equipment and 

vehicles: earthmoving and allied

Conference
- NOSHcON

OCTOBER 2019
THE IMESA CONFERENCE 
ISSUE
•  Industry perspective: Institute  

of Municipal engineering of  
Southern Africa

• CESA Awards
•  Best municipal projects in  

South Africa
•  Optimising water and wastewater 

treatment plants
• SABITA Who’s who

• Civil engineering contractors

• Pipes, pumps and valves

• Geotechnical engineering

•  Infrastructure funding and 

implementation

• Sanitation

• SAPPMA review

• Asset management

•  Construction equipment and 

vehicles: earthmoving and allied

Conferences
- IMeSA conference

- SAFcec conference

- CAPSA 2019

NOVEMBER/DECEMBER 2019

THE SUSTAINABLE 

INFRASTRUCTURE

DEVELOPMENT ISSUE

•  Industry perspective: consulting 

engineers Southern Africa

•  Panel: Project planning and 

implementation

•  Municipal focus: Infrastructure 

projects and suppliers in tshwane

•  Prestigious projects for the year for 

roads and water

•  Water metering and pressure 

management

• Sustainable building systems

• Renewable energy 

• Cement and concrete technology

• Human settlements

• Bitumen and asphalt mixes

•  Safety equipment and PPE in 

construction

• Geomatics (SAGI)

• IMESA Awards

•  Construction equipment and 

vehicles: earthmoving and allied
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Print terms And conditions
Please note that if an agency is contracted to 
manage an advertising booking on behalf of a client 
that has made a direct booking, the initial booking 
will not be diminished or renegotiated until expiry of 
the existing contract. Please familiarise yourself with 
the full set of terms and conditions (link below) as all 
contracts are subject to these requirements.

IMIESA rAteS*
ADVErT DESCrIPTION SINGLE 2-4 INSErTS 5-8 INSErTS 9-11 INSErTS

Full Page 22 500 21 400 20 250 19 150

Half Page 15 750 15 000 14 200 13 400

Third Page 13 500 12 850 12 150 11 500

Quarter Page 10 150 9 650 9 150 8 650

Double Page Spread 38 250 36 350 34 450 32 550

Classified Business Card 4 500 4 300 4 050 3 850

Strip Ad 6 750 6 450 6 100 5 750

DPS Half Page 26 800 25 450 24 100 22 800

Full Page Advertorial 24 750 23 550 22 300 21 050

Half Page Advertorial 17 350 16 500 15 600 14 750

COVErS SINGLE 2-4 INSErTS 5-8 INSErTS 9-11 INSErTS

Outside Back 31 500 29 950 28 350 26 800

Inside Back 27 000 25 650 24 300 22 950

Inside Front 29 250 27 800 26 350 24 900

Inside DPS Back 45 000 42 750 40 500 38 250

Inside DPS Front 47 250 44 900 42 550 40 200

PrOFILES SINGLE 2-3 INSErTS 4-6 INSErTS

1 Page Profile 27 000 25 650 24 300 22 950

2 Page Profile 38 250 36 350 34 450 32 550

3 Page Profile 51 750 49 200 46 600 44 000

4 Page Profile 60 750 57 750 54 700 51 650

5 Page Profile 72 000 68 400 64 800 61 200

Cover Story Package 59 800 56 800 53 800 50 850

Hot Seat Package 42 900 40 800 38 650 36 500

Divisional Cover Package 47 400 45 050 42 700 40 300

Divisional Hot Seat 
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Industry Insight 42 900 40 800 38 650 36 500

Panel Discussion 22 500 21 400 20 250 19 150
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ÓCT 2019 06 Sep 11 Sep

IMESA 
CONFERENCE 
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MAR 2020 10 Feb 2020 13 Feb 2020
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IMIESA AdVert SPecIFIcAtIONS** (width x height in mm)
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Double Page 
Spread 420 x 297

400 x 277  
(mind spine) 

426 x 303

Full Page 210 x 297 190 x 277 216 x 303

Half Page 
(Landscape) 210 x 148.5 190 x 128.5 216 x 154.5

Half Page 
(Portrait) 105 x 297 85 x 277 111 x 303

Third Page 
(Landscape) 210 x 99 190 x 79 216 x 105

Third Page 
(Portrait) 70 x 297 50 x 277 76 x 303

Quarter Page 
(Landscape) 210 x 74 190 x 54 216 x 80

Quarter Page 
(Portrait) 105 x 148.5 85 x 128.5 111 x 154.5
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Print Advert design rates*
ADVERT 
SIZE COST ADVERT SIZE COST

DPS 3 672 Third Page 1 050

Full Page 2 680 Quarter Page 900

Half Page 1 350 Classified 530

*The above prices are in ZAR and exclude VAT. 
Please supply instructions, text, contact details, 
and high-resolution pictures and logos

http://www.3smedia.co.za/wp-content/
uploads/2018/07/3S-Media-Terms-and-Conditions.pdf

SALES:  Jenny Miller  t +27 (0)11 467 6223    f 086 587 6247    c +27 (0)82 637 2992   jennymiller@lantic.net
EDITORIAL:  Alastair currie  t +27 (0)11 233 2600   alastair@3smedia.co.za
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view it online!
www.3smags.co.za/Imiesa

infrastructurene.ws deadlines
BOOkING DEADLINE MATERIAL DEADLINE

Five business  
days prior to 
distribution date

Two business  
days prior to 
distribution date

Ask about our  
video opportunities

• Corporate videos
• Product and service videos
• Event videos
• CPD videos

infrastructurene.ws
weekly e-newsletter

SUBSCRIBE TO

Email nomsa@3smedia.co.za
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Online Advert design rates*
ALL BANNERS COST

Banner design 460 per banner

*The above prices are in ZAR and exclude VAT. 
Please supply instructions, text, contact details, 
and pictures and logos.
20% discount applicable for more than one  
banner ad per order.

Online terms And conditions
1.  Booking All bookings are to be made via the  

3S Media Online Contract Form.  
2.  Material All content is subject to 3S Media 

approval and 3S Media will not alter image 
files or tags. 

3.  Payment All online adverts must be 
paid for in full prior to publication. Please 
familiarise yourself with the full set of terms 
and conditions as all contracts are subject to 
these requirements.

infrastructurene.ws rates and dimensions* (width x height in pixels)

ADVErT 
DESCrIPTION

DIMENSION COST

PC Tablet
 

Mobile

1  
month

2-4 
months

5-8 
months

9-12 
months

Video

HOME PAGE BANNERS

Leaderboard
(Mega) Banner 728 x 90 468 x 60 320 x 50 12 800 12 150 11 500 10 850 14 700

Rectangle 
Banner  
(Above the fold)

300 x 250 7 050 6 700 6 350 6 000 8 100

Rectangle 
Banner  
(Below the fold)

300 x 250 3 850 3 650 3 450 3 300 4 450

Bottom 
Rectangle
(Bottom)

600 x 300 3 200 3 050 2 900 2 750 3 700

Home Page 
Takeover 
(revolving)

6 400 6 100 5 750 5 450 7 350

Home Page 
Takeover (static) 24 900 23 650 22 450 21 200 28 650

RuN-OF-SITE BANNERS

Leaderboard
(Mega) Banner 728 x 90 468 x 60 320 x 50 9 600 9 100 8 650 8 150 11 050

Rectangle 
Banner  
(above the fold)

300 x 250 5 300 5 050 4 750 4 500 6 100

Rectangle 
Banner  
(below the fold)

300 x 250 2 900 2 750 2 600 2 450 3 350

Rectangular 
Banner (Bottom) 2 400 2 300 2 200 2 050 2 800

Run-of-site 
Takeover 
(revolving)

4 800 4 550 4 350 4 100 5 550

Run-of-site 
Takeover (static) 18 700 17 750 16 850 15 900 21 500

infrastructurene.ws Newsletter rates and dimensions* (width x height in pixels)

DESCrIPTION
DIMENSION 
PC

COST 

1 month 2-4 months 5-8 months 9-12 months
Video

NEWSLETTER BANNERS

Leaderboard 680 x 150 6 900 6 550 6 200 5 850 7 900

Sidebar Ad A 190 x 300 4 500 4 250 4 050 3 800 5 150

Sidebar Ad B, C & D 190 x 250 - 300 4 150 3 950 3 750 3 550 4 750

Newsletter Takeover 34 350 32 650 30 950 29 200 39 500

*All the above prices in ZAR exclude VAT. 
DETAILS: Home page banners: Maximum of 4 advertisers per zone • A month consists of a
minimum of 4 x inserts • One change per month permitted • Payment by monthly debt order.  
Contract total divided by period of contract • Click through to website, email or PDF

SALES:  Jenny Miller  t +27 (0)11 467 6223    f 086 587 6247    c +27 (0)82 637 2992   jennymiller@lantic.net
EDITORIAL:  Alastair currie  t +27 (0)11 233 2600   alastair@3smedia.co.za


